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Reviews

Books

Etchison, Paul

2017: Dental Practice Hero: From Ordinary Practice to Extraordinary Experience.

Dr. Etchison didn't perfect his tone, but his emphasis on dental systems stimulated thought and inspired me.  The pictures and diagrams convey his points and communicate his ideas, so your business can excel!

Holmes, Chet

2008: The Ultimate Sales Machine: Turbocharge Your Business with Relentless Focus on 12 Key Strategies.  Portfolio.

People overrate this book.  People act like this book revolutionizes selling, but it resembles other sales books.  It can help beginners and it can offer tips to the experts, but it doesn't live up to the hype.  Furthermore, Holmes condescends to the reader and shows off like a braggart.  I like thinking about selling, so this book does inspire thought, but don't expect it to change your life.

McChesney, Chris, Sean Covey, and Jim Huling

2012: The 4 Disciplines of Execution: Achieving Your Wildly Important Goals.  Free Press.
I heard thought leaders hype this book, so I had to buy it. This book promotes reflection and analysis of business processes, but I don't think the book helps me revolutionize things. The book urges us to track not only results, but actions (the book calls this “lead” and “lag” measures), so I analyzed my tracking sheets and I discovered I have indeed focused on lead measures. Analysis of your business can help even when the approach falls short.
Film

Christian Mingle.

2014: Anderson Digital

“New Catholic Generation” introduced me to this movie.  It looks like this movie got some bad reviews, but, hey, it made me chuckle and gave me entertainment between my work, so I'll give it 3 stars.

